
Wanted: Level economic
playing field for Boonah

STOP 'HE SLIDE
In the third week ofthe Fasslfern
Guardian's campalgn to find answers to
Boonan's ClUTCilL economic slump, a
transport 0PCl1itOf' suggests the
Beaudesert-bascd Scenic Rim Council
could heIR, itiit si.0PtJcd hindering the
town's businesses.

by GUYCREIGHTON

THE Scenic Rim Regional Council needs to cre-
ate a level playing field if Boonah is to recover
and become a prosperous town again.

That is the belief of Boonah Carrying Com-
pany owner Gary Faulkner, who has been oper-
ating in the town for 14years.

He said that there was no doubt the town was
struggling - and the Council was contributing to
that.

"I've been here 14 years and I've seen a lot of
changes over those years, and none ofthem have
been really good," he said.

"Wejust seem to keep losing things - our iden-
tity as a Council for a start."

Gary said since amalgamation, dealing with
the local Council had become more difficult,
which was made worse by budgetary decisions.

"We used to do a lot of work for the Council
when it was in Boonah, now they don't use us for
anything any more.

"When it comes to purchasing things, the
Council either buys them from Beaudesert or
Brisbane.

"Wouldn't it be nice if things that are pur-
chased for Boonah were purchased in Boonah?"

Gary said purchases needed to be made with
more than just the balance sheet in mind.

"Sure, they might want to look for the lowest
possible price, but they want me to pay registra-
tions for my trucks at QGAP,they want me to pay
my rates - and put up with the rises - but then
they don't support me in return," he said.

"The support has to cut both ways or the
Council won't have anyone left to charge.

"I never have much to say, but we employ 26

If I charge more, people
have an option to look
elsewhere - we can't shop
around for Councils

people and I get frustrated that there is a hurdle
in front of anything I want to do."

Gary said there needed to be tangible results
to justify rates rises.

"We don't have a bottomless pit when things
go bad, we can't just double our prices and put it
onto the customer to make more money - like
Council does with the rates.

"They just send us a letter and tell us what it is
going to be.

But if I charge more, people have an option
to look elsewhere - we can't shop around for
Councils."


